	Product Name
	ICICI Pru Elite Life

	Customer Segment
	HNI

	USP
	· Flexibility: Choose your premium and sum assured.
· Choose how long you want to remain invested: Choose a policy term between 10 to 30 years to suit your financial needs. 

· Choose how to save: Decide where you want your premiums to be invested from the various fund options available as per your risk appetite.
· Death benefit: In the unfortunate event of death of the Life Assured during the term of the policy, the nominee will receive the death benefit to meet any financial liabilities.
· Maturity Benefit : Option to receive the maturity benefit as a lump sum or as structured payments, using settlement option.
· Enjoy lower effective Fund Management Charge: Get rewarded with Loyalty Additions at the end of every policy year starting from the end of the sixth policy year which considerably reduces the FMC.
· Partial withdrawals: Ensures liquidity from 6th policy year onwards.
· Unlimited free switches: Manage your changing financial priorities and investment outlook with unlimited free switches.
· Tax Benefit : Get tax benefits on premiums paid and benefits received as per the prevailing tax laws.


Case Study:
Mr. Kamlesh Shah, aged 45 years is a builder and has inherited the business from his father. His son is 20 years of age and is planning to peruse his masters in business from US. He has been a savvy investor and would be interested in an investment plan which would maximize his tax savings & generate safe and good returns.
Sales Executive: It gives me pleasure to introduce to you our ICICI Pru Elite life, a very cost effective unit linked insurance plan , which will not only help your investments grow but allows you to enjoy an insurance protection during the policy term.
Mr. Shah: Is it a life insurance plan….then sorry i am not interested
Sales Executive: Sir I do understand that insurance may not be your priority.

However, I would request you to give it a hearing and i assure you that post our discussion you will find this as a time well invested…

Mr. Shah:  ok ..go on..
Sales Executive: Thank you….Sir, may I ask you in an investment plan what is it that you look for?
Mr.Shah: I only invest so that it can provide me security knowing how volatile business returns can be…

Sales Executive: Precisely Sir, I would suggest you to invest in a plan which can offer you that peace of mind.

Mr.Shah: How is that? I make more returns in my business than from any other investment…

Sales Executive : Well Sir, most of us think of good returns as security and that’s where we need to differentiate…In business good returns are dependent on the person running it….and yet he may not be able to secure the family’s lifestyle in his absence…the good returns will only keep coming as long as he is working for the money…

Mr. Shah: So what do you propose…keep paying premiums for insurance for my entire life?

Sales Executive: Sir I suggest let the money work for you this time…let me tell you how… This plan offers you multiple choices on how to invest your savings to fetch you decent returns along with an insurance cover.
Mr. Shah: For how long do I have to pay?

Sales Executive: You have to pay for only 5 years and enjoy the benefits of getting life cover and other benefits for as long as 30 years. 
I would advise you to continue with the plan for a longer period considering an additional reward which would be passed on to you as Loyalty Addition.
Loyalty Addition will be allocated to your fund at the end of every policy year starting

from the sixth year. It would be 0.25% from 6th to 10th year and 0.60% from the 11th year onwards. 

Mr. Shah: Ok…in that case the charges will be very high…I have heard that ULIPs have very high allocation charges…

Sales Executive: Well this is a very low charge structured ULIP plan.

The allocation charge is restricted to only 3% of your premiums for 5 years.

There would be a fixed policy administration charge of Rs. 500 per month and for the first five policy years. 
Fund management charge would be based on the fund you choose & mortality charge is basis your chosen life cover. 

As discussed the Loyalty Addition will definitely reduce the effective FMC to a great extent and ensure a substantial maturity value at the end of the term.
Infact, I would also give you the details of the charges while explaining you the benefit illustration.

Mr. Shah : That sounds interesting…

Sales Executive : Let me now tell you how this plan works for your benefit…

You decide your premium amount and the Policy term. For example, you can pay a premium of Rs.3 lacs for 5 years...and opt for an insurance cover of 30 lakhs . The policy term would be of 30 years…your money can be invested in as many as 8 different funds ranging from equity to debt market linked funds or mix of both. 

However you can switch units from one fund to another depending on your financial priorities and investment outlook as many times as you want.
On maturity, you can receive the payout in lump sum or structured payments, using Settlement Option…Moreover, in the unfortunate event of death of the Life Assured during the term of the policy; the nominee will receive higher of the life cover or fund value…

Mr. Shah : Its fine but that means I will get my money only after 30 years…what happens in case of any emergency?
Sales Executive : This plan takes care of situations when you might need money for certain unplanned expenses and financial emergencies. This plan offers you with a flexibility to withdraw money from 6th year onwards every year to a maximum of 20% of the Fund Value. 

Mr. Shah: So if it is insurance it will call for medicals and the hassles attached….I don’t want to go through that….

Sales Executive: Sir this I can assure is in your best interest to get the medicals done. Just helps in avoiding any hassles later on at the time of receiving benefits. 

Moreover the medicals can be done at your convenience. This also gives you a peace of mind. So now are you convinced that this plan can complete your financial portfolio?

Mr. Shah: Unnnnnn….I guess so…how do we go about it?

Sales Executive: Sir there is a simple documentation. I will provide you the list …

Mr. Shah: OK….

